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ABRA INCOME INVESTMENT FUND
U.S. Real Estate Investment Fund

(Preliminary  Information)



This presentation is only for briefing discussion purposes and it is neither an offer to purchase or sell, nor a request for an offer to
purchase or sale, and it does not provide any guarantee concerning any of ABRA’s entities described or mentioned in this presentation.
This presentation is confidential and it may not be reproduced or distributed to any person. Should a securities offer be made, it shall be
accomplished in accordance with ABRA’s applicable confidential offer memorandum and the associated documents (the “Offer
Documents”) which contain important information not stipulated hereunder and which would totally replace the information disclosed in
this presentation. In the event of conflict, the information contained in the Offer Documents shall prevail over any information contained
in this document. Any investment decision must be made based only in the “Offer Documents” and not on the data contained hereunder.
The investment decision is subject to many risks as established in the “Offer Documents” and an investment should only be
accomplished by a person that understands the risks and other important considerations regarding the investment (including the risks
and considerations established in the Risk Factors and Conflicts) submitted in the applicable sections of interest of the “Offer
Documents” and by whoever is in position of losing all the investment made.
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Managers

Jose Pablo Mesa Ramirez Juan Jose CruzSantiago Vásquez Obando

He has more than 15 years of experience
in Colombia being involved in analysis and
financial structuring, strategic
management and investment banking in
the real estate sector. He has participated
in the structuring and implementation of
commercial and financial strategies for
rental real estate assets, maximizing the
property value as Asset Manager.

He has more than 25 years of experience in
Colombia through deals in the Stock
Exchange and financial sector focused on
the securities market, investment advice and
management of both, institutional clients,
and private banking investors. He has
managed commercial and operative teams
with regional responsibility. He is also a
member of several Boards of Directors.

He has more than 15 years of experience in
the real estate market of South Florida. As
Realtor and experienced builder he has
participated in several residential and
commercial transactions. He is the asset
manager of 65 properties in the Miami-
Dade, Broward and Palm Beach Counties in
Florida.
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Leader Legal Counsel in the U.S. - Onshore Fund

External advisors

Fund Administrator Leader Legal Counsel in BVI- Offshore Fund

Taxes and Audit – Onshore Fund

Legal Tax Counsel in Colombia
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Asset

Rented or vacant with good
income potential for rent

Duplex, triplex, fourplex or
multifamily, with 2 or more
independent units

Initial Capex investment need not
exceeding 15% of the asset value.

Assets located in the State of
Florida

Real Case - Owned by Manager
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Opportunity
“The American housing market has shown an increasing trend for renting rather than purchasing.”

Purchase/ 
Sale

Fix

Rent

Operate

“Structure an integral investment and operation platform to purchase and operate 
(type B- and C(+,-) dwellings, generating economies of scale in order  to decrease 

operating cost and asset risk, thus increasing profitability” 

ABRA
Focus on the 
Pyramid Base
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Executive Summary
Structure and 
Profitability

Investment Strategy 
and Opportunity

Managers and Advisors

Experience

-Vehicle: ABRA Investment Fund LP
-Size: USD 50.000.000 (Min. USD 10.000.000)
- IRR: 10%-13% EA
-Preferential Return: 7%
-Term: 5 years (+2 extension years)
-Type of fund: Income generator
- Redemptions: Biannually (March and September)

-Structuring Fee: 1% (Invested Value)
-Asset Management fee: 2% per annum of the invested value 
(1.75% + USD 30.000.000 AUM)

-Property Management fee: 6% per annum on gross income 
(5% + USD 30.000.000 AUM)

-Success Fee: 80%/20% (IRR+14% = 70%/30% )

-Geography: Florida, EEUU
-Type of Assets: Residential (commercial rental property)
-Size of Assets: Multifamily units
-Market Types: Open and  Section 8 (“Plan B”)
-Táctics: Integral investment and operative platform

-Rental market in US$: $540-$650 B per  year
-Rental market: 36% of the population
-Market of tenants’ homes: 45.9 million
-Rental expense: 30% of their income is destined to housing 
-Average rental: USD 850 – 2000/month

-Asset Manager: Abra Capital GP 
- Investment and operative structure
- Financial valuation

-Property Manager: Abra Property Management 
- Operation of the property
- Maintenance and improvements

-Fowler White Burnett: Legal structuring leader
-Conyers Dill & Pearman: Legal BVI
-Posse Herrera Ruiz: Legal Tax Colombia
-Kaufman Rossin: US Auditors and Taxes
-OPUS Fund Managers: Fund Administrators
- Banco: First Republic 

-55 years of experience in the real estate and capitals markets.
- Experience in structuring real estate projects of over US$150 
Million
- Investment counseling and management of private banking and 
institutional clients.

-Experience in residential and commercial transactions
-Property manager of 65 dwellings at present
-Property manager of  7 different corporations of local and 
foreign investors
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Investment Thesis

Where?

Who?

- The annual rental market value amounts to USD 540B – 650B
- Rental market demand is increasing: 36%, 45.9M homes
- A large number of tenants are not eligible for bank loans to purchase dwellings
- Lack of supply of units for medium-low class people
- Atomized risk and stable income derived from contracts

- Through an integrated investment structure
- With a professional management of real estate assets
- Through 1-year term lease agreements

- In the State of Florida, U.S.A.
- Multifamily dwellings between 2-50 units
- Urban and suburban areas
- Class B-, C+, C properties

- Tenants with family income up to US$75.000 per year
- Focus on medium and medium-low class which is currently neglected
- Beneficiaries of Section 8 voucher program
- Tenants aged between 25 and 65

Why?

How?
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Market Opportunity
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U.S. Market: Rented Dwellings

Prefer to pay rent rather than buying a home
36,6% of North Americans*

That is the number of homes with tenants between 2015 and 2025
500,000 new homes annual increase*

18,4 million represent millenials’ homes
45,9 million households live in rented dwellings *

Have family income under US$ 75.000 per year 
57% of tenants *

Per unit
Monthly average rentals of US$850 - $2.000*

Key indicators 

*See annex of bibliographic sources

This is the value of the rental market
US$ 540B-650B per year* 

Class C rented dwellings
Annual vacancy rate 4.1%* 

U.S.A.
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For 2017
Fort Lauderdale 4% increase in income

Number of homes with tenants earning less than US$75,000 per year
It annually increases by 16.200 new homes*

Florida Market: Rented Dwellings
Florida may be within the third or fourth rented dwellings market

* Ver anexo de fuentes bibliográficas

Value of the rental dwellings market
Miami-Fort Lauderdale,FL US$ 11.9B per year

Value of the rental dwellings market
Tampa, FL US$ 5.0B per year

Per unit in Miami.
US$1,370 monthly average rental*

FLORIDA
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Market: Size of Housing and Rental
“We focus on the most representative segment of the market”

61% of the 
market (28,7 

million 
dwellings)

Between US$850 and US$1,499: 17 
million units

Over US$1.500: 8,5 million units

* See annex of bibliographic sources
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Market: Vacancy and Inventory
“We observe low risk given the vacancy rate and inventory” (2006-2016)

* See annex of bibliographic sources

Between 2006 and 2016: 7,2 million new 
units for rent in the United States

Annual Growth: +720 thousand new units

Lesser cost segment,
Vacancy dropping.

Vacancy rate USA 2018 2Q: 
6.8 (17,073 units)

Class B: 

4,4%

Class C: 

4,1%
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Market: Size and Rental Rate
“We are in an increasing market of dwelling size and participation” (2006-2016)

Growth in # of 
tenants

* See annex of bibliographic sources

Rental Rate: 36,6%
Growth in number of tenants 2006-2016: +10 million

Annual growth of tenants: +1 million
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Market: Average Age and Income
“We focus on the working middle class which constitutes the largest portion of the market”

* See annex of bibliographic sources

Tenants 
Section 8 Annual 

income     
<U$75.000:

75%

Age 25-65:

77%

Single 
persons:

35%

Families with 
children:

35%
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Market: Annual Income per Household
“Florida is characterized by having an important middle class participation” (2006-2016)

Miami Metro: Greatest growth of tenants in
population with income under US$ 75.000

Annual growth: 
16,200 

households

*See annex of bibliographic sources

Florida: 85%
of the
population
earns income
under
US$75,000
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Market: Inflation vs. Renting  % Growth
“Rented assets are shown as a “safe heaven” against inflation” (1982-2016)

* See annex of bibliographic sources

U.S. 2017 
inflation: 2,1%                                                                  
U.S. Rentals 

Variation: 6%

2017 Rentals 
Variation in 

Florida: 2.6%
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Market: Rental Prices by city and Type of Housing
“Florida shows stability in rental prices” (2018)

* See annex of bibliographic sources

Stable rental prices

Monthly rental 
median 

U.S.A.: US$1.180
Miami: US$1.370

February 2019 V.07Market Opportunity



Market: “Housing Choice Voucher” Program
Investment B Plan (in case of a crisis)

600.000 households

Growth of low-income tenants vs. 
assistance 

Increased between 2001 and 2015  
Assistance

Holders of 
coupons 

increased by 
5,8%

* See annex of bibliographic sources

Approximately 5 
million low-income 
households receive 
assistance to pay 

rent

More than 2 million 
households make 

part of the 
“Housing Choice 

Voucher” Program

Authorized 
Vouchers 

FL: 108.376

Used 
Vouchers

FL: 100.786

% of 
vouchers 

used  
FL: 93%

Federal Funds

FL: U$1.723.000.000
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Lessee’s Profile

Residents of
the State of
Florida, U.S.A.

Score credit
minimum: 580

Family 
income up to 
US$75,000 
per year

Age: 25-65

Rental: Between 
800 and 2,000 USD 
per unit (Section 8)

Single persons, 
married 
couples, 
families with 
children, and 
other

Households with a life-style (tenants by selection) are wealthy enough to become
owners, but have chosen to rent. Discretional households associated with renting
instead of acquiring the burden of obligations derived from owning.

Households with a tenant by need are encompassed within a range. In descending
order, such type of households is described herein below:

• A young professional family, with double income, without children,
with substantial income but not wealthy enough to purchase a house or a

condominium;
• Students, who may also be encompassed within an income-capacity
range, that includes both, the rich and those who hardly survive;
• Medium-low income households (“gray collar”), made up by office
clerks, police officers, firemen, technicians, teachers, etc.;
• Blue collar households that may scarcely meet the monthly demands
so it is probable they are destining a disproportionate part of their income to pay rent;
• Subsidized households that destine a percentage of the family income
to pay the rest of the rental covered by a subsidy received from a government agency,
although they are typically made up of low-income people, may extend to medium-
income homes in certain high-cost markets, such as the city of New York;
• Military households, subject to relocation frequency.
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Business Structure

* Ver anexo de fuentes bibliográficas* Ver anexo de fuentes bibliográficas
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Investment Strategy

Purchase

Fix

Rent

We seek to generate value for the investors,
investing in residential real estate assets located in
urban and semi-urban areas in Florida, U.S.A. where
we may evidence an adequate risk-return ratio.

We are convinced that the tenants shall remain in
their premises for a long time if we provide excellent
maintenance and establish a permanent relation to
rapidly respond to any request.

The target is properties from 2 to 50 units per
residential asset; we contemplate a Capex
investment not exceeding 15% of their value. It may
vary depending on the opportunity.

We seek a medium term
investment (5-7 years) with a
positive annual cash flow for
investors and a moderate
appraisal of the real estate
assets.

* See annex of bibliographic sources
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Structure 
External advisors

M
A

N
A

G
ER

*See annex of bibliographic sources

ABRA Income 
Investments Fund 

LP

ABRA Property Manager, 
LLC

ABRA Capital GP, LLCIN
V

ES
TO

R
S ABRA Investments Holdings 

Inc. 

Residents in USA

ABRA Income (Offshore) 
Investment, Ltd. BVI

Foreign Investor

Administration 
and 

management

Rents

Investment 
US$ 500K-

1M

Redemptions: Biannually
(march and september)
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Investment Structure

ABRA Income Investments Fund, Ltd.

ABRA Investments Holdings 
Inc. 

ABRA Income (Offshore) 
Investment, Ltd. BVI

Foreign Investor

Shares/ 
DividendsU$1.000.000

U$300.000 
(30%)
Equity

U$700.000 
(70%)

Portfolio Loan Equity Portfolio Loan

Dividends
Equity

Interest

U$1.000.000 Shares/ 
Dividends

Owned  100%

Owned 99% 
without vote

Owned 100%

Owned 100%

U.S investor

Business Structure February 2019 V.07
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Business Profitability

February 2019 V.07



Financial Indicators
70% Capital – 30% Debt

Portfolio Value 70.000.000

Duration 5+2 Years

Non-preferential return 7%

Exit Cap Rate 9,00%

Investor’s 

IRR
(Net of management fees)

11,12%

*IRR measured in Abra Investments Income Fund. There is no guarantee of earnings or distributions; this is a long term investment.

Flow
50,97%

Appraisal
49,03%

Profitability February 2019 V.07

IRR at Cap 
Rate 8% 14,13%

IRR at Cap 
Rate 7% 17,45%

IRR at Cap 
Rate 6.5% 19,27%



Real Case
Owned by Manager

7.8% net accumulated flow 

Aug 
17.May  17. Aug  18.

Preoperative Operative/ Stabilized
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Risks
Fund’s General 
Risks:

• Our strategy has not been proven.
• If we are not able to gather substantial funds, we will 
encounter limitations regarding the number and type of investments made, 
which could negatively affect your investment.
• We are subject to investment risks in general.
• It may happen that we cannot obtain debt financing, but if we 
can, we will be subject to additional risks. 
• We will make a series of assumptions and estimates to 
acquire properties that could be inaccurate.
• Our investments in Residential Properties shall be liquid.

Deterioration and 
Structure of the 
Fund:

• The term of the Fund makes it difficult to predict market 
behavior. 
• It may happen that the investors do not receive all the 
information they desire.
• Our interest is not generally liquid or transferable.
• Investors rely on the general partner and on the key persons.
• We are subject to conflicts of interest
• We have agreed to restrict liability and to indemnify the 
General Partner and ABRA’s Property Administration members 
• Investors may be diluted by subsequent closings

• The Onshore Fund has the intention to qualify as a limited 
partnership without being obliged to pay taxes. Treatment as a corporation 
will subject us and our investors to double taxation.

Fiscal issues:

• We may incur non-insured losses
• We may form part of litigations
• We run the risk of our tenants entering default
• We will be subject to environmental risks
• We will be subject to interest rate risks
• We will be subject to inflation risk

• Investors are subject to transferability restrictions.
• Investors in default may be substantially diluted
• Investors lack management control
• The Association Agreement may be amended.
• We may establish allowances for liabilities

• There is the possibility that the income may be reported to the 

investors without the corresponding distribution.

• There could be restrictions in the use of the losses.

Note: “The Association and Administration Agreement of the Fund shall control the terms in conflict with this investment teaser.”
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Market Risks: • The general market and economic conditions may deteriorate. • Terrorist attacks and the war may have a negative impact in
our objectives and strategies.
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Opus Fund Services (Bermuda) ltd. (the "Administrator") shall, under no circumstance acting as guarantor or officer in charge of interests or of any underlying
investment, be liable for actions of the clients or brokers of the Fund. The administrator is not responsible for any investment decision of the Fund (all of which
shall be made by the Investments Counsel). The administrator shall not provide any advising service and shall not manage the investments of the Fund; hence,
it shall not be liable for the Fund’s performance. The administrator shall not be responsible for following up any investment restriction or compliance with
investment limitations, so it shall not be liable for any default.

Administrator

The law firms Fowler White Burnett pa, Conyers Dill & Pearman, Posse Herrera Ruiz and the accountants Kaufman Rossin (collectively, "Professional Advisors")
who are advising the Fund or any of its affiliates in function of the scope contracted by every vehicle, shall in no event act as agents and/or providers of interest
or of any underlying investment, and neither shall they be liable under any circumstance for actions concerning the manager of the fund, the custodian, the
brokers, or any agent or third party. The Professional Advisors did not prepare this presentation, nor they investigated or checked the accuracy or scope of the
information contained hereunder, and they shall not assume any liability regarding the information herein contained, or regarding the development of the
project. The Professional Advisors are not liable for any investment decision of the Fund, whether made in affiliated vehicles or dealing with potential investors.
The Professional Advisors shall not provide any investment advice or management service to the Fund or to potential investors; therefore they shall not be liable
for performance of the Fund or for the investments accomplished, and neither may they be liable for any controversy that may arise. The administrator and the
Professional Advisors shall not be liable for any investment or for compliance with investment restrictions; therefore, they will not be liable for any default,
recklessness or negligence. The information contained in this presentation does not constitute financial, investment, legal or fiscal advice, or any other type of
counseling. The information given in this document is only for information purposes and it is not intended to replace or substitute any professional, tax, financial
and legal advice that each investor shall independently obtain. Every potential investor shall procure him/herself any applicable counseling of any nature he/she
deems convenient for the effects of his/her investment.

Legal Counsel and Accountants

Disclaimers and Risks
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